FREE WORKSHEET

Thelncome
| ntake

The same starting picture every Revenue OS client completes before
session one, in a lighter form.




Before you start.

You didn't start this to guess.

You started because you were good at something, and
you believed that should be enough to build a real life
around.

Somewhere along the way, the guessing crept in
anyway. What to charge. What to track. Who to trust
with your time.

| have sat across from enough professionals to know
the gap is rarely talent. It is structure.

This is the same starting picture | ask every client for
before we begin. Fill it in honestly. Let it show you
something true.

— Chibuzor Mordi, The Income Architect
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Your revenue picture.

Numbers, not descriptions. What you earn, how you earn it, and how consistent it actually is.

What you earned, on average, over the last three months

How many different sources that income came from

How consistent is it, month to month, honestly

Your real costs.

Every expense tied to actually delivering your work, not just running your life.

What it costs you, in tools, time, or people, to deliver your core offer
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Your offer, plainly.

What you sell, who you sell it to, and what you currently charge for it.

What you sell, in one sentence
Who you sell it to

What you currently charge for it

Your goal.

What does predictable income look like for you specifically, in numbers, by when?

Your answer
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Y ou now havethe same starting
picturel ask every client for.

The next step is turning this into an actual plan, priced properly, structured around what you
just wrote down.

Thisis exactly what

The lncome Blueprint isbuilt to fix.

One session. A written plan. Your next step, mapped clearly.
chibuzormordi.com/services
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